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Housing Activity in May Yields Solid Market 
 
Naples, Fla. (June 15, 2018) – For a second consecutive year, housing activity during May demonstrated to 
broker analysts that May remained a standout month. Overall closed sales were remarkable with 1,024 closed 
sales during May 2018 compared to 1,027 closed sales in May 2017. Closed sales in May 2018 were higher than 
all months following May 2017. May also saw inventory levels continue to stabilize, according to the May 2018 
Market Report released by the Naples Area Board of REALTORS® (NABOR®), which tracks home listings and 
sales within Collier County (excluding Marco Island). 
 
“In 2017, May’s sales increased 23 percent over sales in May 2016,” said Phil Wood, President & CEO of John 
R. Wood Properties. “The fact that we are keeping the same pace this year and inventory is holding steady is 
good news as we move into summer.”  
 
Closed sales of properties in the $300,000 to $500,000 price category during May increased 21 percent over 
May 2017, while closed sales in the $300,000 and below price category were just one sale short of the number 
of closed sales in May 2017. 
 
There was very good news for buyers in the report as May’s overall median closed price dropped 5 percent to 
$337,000 from $355,000 in May 2017. Moreover, the overall median closed price for homes priced above 
$500,000 decreased 14 percent to $507,000 from $590,000 in May 2017.  
 
On the high-end side of the market, despite an 11 percent increase in median closed prices, pending sales of 
properties in the $2 million and above price category increased 23 percent in May 2018 compared to May 2017.  
 
“We haven’t seen inventory levels in May this high since 2013,” said Mike Hughes, Vice President and General 
Manager for Downing-Frye Realty, Inc. “I was concerned that the low end of the market would start shrinking 
after season, but the May report showed inventory increased 6 percent for homes under $300,000.” 
 
Overall inventory in May rose by 15 properties compared to May 2017. The report also showed inventory rose 
in May for both single family homes and condominiums priced below $500,000, which accounted for 58 percent 
of the available market in Collier County at the end of the month.   
 
The NABOR® May 2018 Market Report provides comparisons of single-family home and condominium sales 
(via the Southwest Florida MLS), price ranges, and geographic segmentation and includes an overall market 
summary. The NABOR® May 2018 sales statistics are presented in chart format, including these overall (single-
family and condominium) findings:  
 

CATEGORIES May 2017 May 2018 CHANGE 
(percentage) 



Total homes under contract (pending sales) (month/month) 1,027 970 -6 
Total closed sales (month/month) 1,027 1,024 0 
Median closed price (month/month) $355,000 $377,000 -5 
Median closed price >$300K (month/month) $590,000 $507,000 -14 
Total active listings (inventory) 5,404 5,419 0 
Average days on market  98 97 -1 
Single-family closed sales (month/month) 485 497 +2 
Single-family median closed price (month/month) $435,000 $440,000 +1 
Single-family inventory 2,734 2,680 -2 
Condominium closed sales (month/month) 542 527 -3 
Condominium median closed price (month/month) $289,000 $270,000 -7 
Condominium inventory 2,670 2,739 +3 

 
According to Dominic Pallini, Broker at Vanderbilt Realty, “both median closed prices and days on market for 
single family homes above $300,000 decreased in May, which may indicate sellers are pricing homes to sell.”  
 
As broker analysts discussed the inherent necessity for REALTORS to work with a seller to help them price a 
home properly the first time, veteran broker Bill Coffey, Broker Manager of Amerivest Realty Naples, added 
that “When I was trained, they told us that 50 percent of our listings won’t sell because they are overpriced. But 
things look better today because REALTORS® are better trained and can provide more accurate market 
comparisons to sellers. As a result, sellers can make more informed decisions. 
 
Geographically, North Naples continues to be a shining star as the only coastal area in Collier County to report 
an increase in closed sales for May. Activity in the rural Ave Maria area has increased steadily over the last 
year; but in May, this area saw its single-family home closed sales skyrocket to 40 percent.  
 
“Inventory levels in other areas of the nation and Florida are very tight right now, but Naples is enjoying some 
renewed momentum in our inventory,” said Brenda Fioretti, Managing Broker at Berkshire Hathaway 
HomeServices Florida Realty. “When the market is good in other areas of the country, our home sales activity is 
driven up as out-of-staters relocate to the Naples area. I think we’ll see a very strong summer.”  
 
If you are looking to sell a home in Naples, contact a REALTOR® who has the experience and knowledge to 
provide an accurate market comparison so you can determine the right asking price. A REALTOR® can also 
ensure your next purchase in the Naples area is a success. Find out more at Naplesarea.com. 
 
The Naples Area Board of REALTORS® (NABOR®) is an established organization (Chartered in 1949) whose members 
have a positive and progressive impact on the Naples Community. NABOR® is a local board of REALTORS® and real 
estate professionals with a legacy of nearly 60 years serving 6,000 plus members. NABOR® is a member of the Florida 
Realtors and the National Association of REALTORS®, which is the largest association in the United States with more than 
1.3 million members and over 1,400 local board of REALTORS® nationwide. NABOR® is structured to provide programs 
and services to its membership through various committees and the NABOR® Board of Directors, all of whose members 
are non-paid volunteers. 
   
The term REALTOR® is a registered collective membership mark which identifies a real estate professional who is a 
member of the National Association of REALTORS® and who subscribe to its strict Code of Ethics. 


